
REALTOR CAROLYN BOYLE

With over twenty years of marketing and finance experience, Carolyn offers her clients a wealth 
of knowledge to guide their real estate experience. For buyers, Carolyn’s in-depth knowledge 
of the neighborhoods of Belmont and surrounding communities, strong marketing skills and real 
estate passion ensure they find the home of their dreams. For sellers, her strong analytical skills 
to effectively price properties, combined with her extensive experience staging homes, ensure 
they command the highest price potential for their home.  Prior to embarking on her career in 
real estate, Carolyn worked as a commercial lender after graduating from Amherst College.

She received her MBA from UCLA’s Anderson School of Management. Carolyn then worked in 
consumer product marketing at Welch’s and Kraft Foods before transitioning to a consulting role 
with Belmont Savings Bank, guiding their community involvement and charitable giving. Carolyn 
has lived in Belmont for twenty years with her husband and three children. She has been active in 
the community through her extensive volunteer work for the Foundation for Belmont Education, 
Chenery Middle School and Wellington Elementary School PTOs and Belmont Activities Committee.
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• If it’s a competitive situation with a high potential for 
multiple offers, we can discuss the option of doing a pre-
inspection, where you would hire a home inspector before 
making an offer to inspect the house for defects

• I will guide you through the details of the offer 
- price, financing contingency, inspections with 
or without waivers, and closing date

• I will draft up the offer agreement, which will include all 
necessary documents including lead paint documentation 
(if applicable), and any additional addenda

• A deposit will be needed to bind your offer - typically, 
it’s $1,000 and the Listing Agency will usually hold 
the deposit in escrow until the deal closes

• With multiple offers, there could be 
several rounds of negotiation

submit an offer
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• Many buyers begin by searching the internet 
to get an overall sense of the market

• Identify your “must haves,” your “wish list,” and  
your “don’t wants”

starting out
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• You will hire a home inspector and inspections will be 

performed within the timeframe (typically within 3 to 7 days). 
• I can provide you a list of home inspectors 

to interview in advance

home inspection
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• When you offer is accepted, you will hire a 
real estate attorney - I can give you a few 
recommendations of good attorneys to interview

• The attorney for the Seller will draft the Purchase 
and Sale agreement (P&S) and y  our attorney would 
review, revise and negotiate on your behalf

• Your attorney will also review other important documentation

sign purchase & sale agreement
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• Choose a licensed real estate agent to 
engage as your Buyer Agent

• A Buyer Agent is your trusted advisor throughout the real 
estate process and provides guidance during the home 
search, offer process, negotiations and through to closing

• Give me a call, so we can chat and you can 
decide if I’m the right Buyer Agent for you

• The cost of my services are covered by the Seller 
when the home purchase is complete

• Sign a Buyer Representation Agreement

engage an agent
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• When you offer is accepted, you will hire a 

real estate attorney - I can give you a few 
recommendations of good attorneys to interview

• The attorney for the Seller will draft the Purchase 
and Sale agreement (P&S) and your attorney would 
review, revise and negotiate on your behalf

• Your attorney will also review other important documentation

hire a real estate attorney
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• The signed P&S will be necessary for you to submit your 
loan application, which you will do quickly after the P&S is 
signed - then the bank can start the process of reviewing 
your application and giving you a loan commitment

• The Bank will hire an appraiser to provide a 
market value appraisal of the house

• You will get your loan commitment by the 
stated commitment date in the P&S

complete loan application
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• Contact a Lender to start the pre-approval 
process and determine your credit limit - this will 
let you know how much you can afford

• I would be happy to provide you with a list of  
local lenders who can offer competitive 
loan products and services.

get pre-approved
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• I will set you up on an automatic MLS search for properties
• Search your target area for properties that meet your criteria 

look at homes
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• Before closing (usually the day before or morning of), 
we will do a walk-though of the property to ensure it’s 
in the same condition as when you made the offer

• Then we are ready to close the deal, which can be done 
at the lawyer’s office or registry of deeds or other mutually 
agreeable place (sometimes at a real estate office)

final walk-through & closing
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Need help navigating the buying process? Contact Carolyn for guidance and advice at 
617.962.7514 or Carolyn. Boyle@SothebysRealty.com




